
OPPORTUNITY PROFILE

Cochran, Cochran & Yale advises the Company on the basis of an exclusive
retained assignment. The following details are for your personal

information and should be kept confidential.
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MISSION
J2 MEDICAL SUPPLY (J2MS)

Headquarters: Valencia, California

Certified Minority Business Enterprise (MBE)

Type: Private

Industry: Healthcare (Acute/Non-Acute)

Adaptive to the needs of large- and small-
quantity clients
Committed to excellence in product quality,
price, and client experience
Continuous pursuit of product, process &
personnel improvement
Understanding that diversity is critical to the
success of our company

J2 Medical Supply's mission is to provide high-
quality medical supplies with superior value, and
extraordinary customer service that improves
patient care and enhances the lives of its clients.

MISSION & VALUES WHY J2MS

www.ccy.com

Optimized Supply Chain: Reliable, scalable manufacturing &
sourcing partnerships are in place to meet surging client
demand.

Agile Org Structure: A flat and agile organizational structure
eliminates unnecessary delays to meeting customers' needs.

Impact & Influence: The DOS will plot the future structure of
the sales organization and play an active leadership role

Leadership Listens: Executive team will back up the DOS with
ample support & embrace new ideas to drive future growth.

Existing Relationships: J2MS has partnerships with 2 of the
largest GPO's and a firm footprint in the Healthcare industry.

VALUES
WHY J2MS

https://ccy.com/
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THE OPPORTUNITY

Are you ready to top your biggest wins? Have you outplayed
the competition, conquering the challenges of selling in a
virtual world? J2 Medical Supply is seeking a proven
champion who's ready to dominate the market!

The Director of Sales for J2MS will be an ambitious team
player who comes equipped with deep relationships in the
healthcare industry and a track record of proven success.
This person will come prepared to be a key contributor to
the long-term growth and vision of J2MS. 

J2MS is a well-capitalized Certified Minority-Owned Business
(MBE) and an FDA-approved supplier of high-quality medical
equipment serving healthcare, business, and government
clients across the globe.

A solid foundation of relationships, suppliers, inventory, and
contracts is in place. With a high-performing winner
committed to the Director of Sales role, J2MS will seize the
marketplace opportunity at hand.  When done correctly, the
DOS will realize enhanced career fulfillment and significant
financial return.

Unlike its monolithic competitors, J2MS has the lean team
and operational agility to pivot and take decisive action on
opportunities very quickly. There’s no red tape, and the
leadership communication lines are open. J2MS
manufactures in the United States and has existing
contracted factory partnerships with foreign suppliers. They
deliver quickly by warehousing a tremendous volume of
product and never sell anything that doesn’t exist.

CEO Fred Lewis is a renowned 30-year business leader in
brand marketing, manufacturing, and domestic and
international sourcing. President Roland Williams is an NFL
champion and entrepreneur who's successfully launched
and scaled several startups. 

To succeed, the DOS must secure commitments proactively,
before future clients have depleted their existing supplies.
The strategic goals of the role include leveraging existing
relationships with Group Purchasing Organizations (GPOs),
pursuing commitments with those GPOs' corresponding
Integrated Delivery Networks (IDNs), and building new
relationships of a similar nature. 

This rare opportunity is fully remote, with duties that can be
conducted from anywhere in the United States. Travel will
be as needed for client meetings, internal meetings, and
industry conferences.

www.ccy.com

https://ccy.com/


We own and manage our factory in the USA.
We own large-scale warehousing and fulfillment in the US.
We partner with 20+ audited, certified manufacturing
facilities worldwide.
We deliver factory-direct pricing to our clients.
We're built for long-term, sustainable supply-chain impact.

Business Model - End-to-End Control
J2 Medical Supply is a privately-owned business uniquely
positioned in the marketplace:

Social Responsibility
We understand that far too many have limited access to high-
quality supplies. We are here to help. Our J2MS CARES program
donates much-needed medical supplies to the most vulnerable.

Reliability 
As supply-chain disruptions negatively impact the nation’s
largest distributors, J2 Medical Supply has become a proven
and reliable partner with the agility and responsiveness to
succeed where others fail. With manufacturing capabilities in
the US, China, Malaysia and more, J2MS completes orders with
ease and precision.

Savings
We understand the critical importance of reducing costs while
maintaining or improving quality of care. J2MS provides clients
with superior value plus offers a host of price-reduction
opportunities for large-quantity or recurring orders.

Diversity
As demands for supplier diversity continue to rise across the
nation, healthcare, government and corporate clients are
desperately looking for proven and reliable MBE vendors that
have the capacity to service their needs. J2MS brings 30+ years
of experience and is committed to providing high-quality
medical supplies and extraordinary customer service.

ORGANIZATIONAL OVERVIEW

www.ccy.com

https://ccy.com/
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FRED W. LEWIS

Husband, father of two, and man of God
Mentor, football coach and contributor to youth causes throughout the country
Started career as an apparel manufacturer 35+ years ago
Founder and CEO of P3, Inc. and P3gear.com
Member, Board of Directors, S.T.E. P.

Mr. Lewis is one of the most accomplished manufacturing and logistics experts in the
United States. For more than 35 years, he has owned businesses across multiple
industries including apparel manufacturing, brand marketing, physical and digital
display, warehousing-fulfillment and distribution. He employs full-time teams in the
United States and Asia, and has built an infrastructure that yields extraordinary results
for clients like NBC Universal, ABC Disney, Sony Pictures, Nintendo and others.

When COVID-19 ravaged the United States PPE supply-chain, Mr. Lewis’ business assets
were uniquely positioned to make a substantial impact. Following a full recovery from a
quintuple-bypass in 2019, Mr. Lewis had a specific compassion for the safety of
healthcare professionals.  This was the impetus for the founding of J2 Medical Supply,
Inc. – a business named after his two sons.

CEO & CO-FOUNDER

ROLAND WILLIAMS

Proud father of three sons and man of faith
Advisory Board Member of both the Whitman School of Management & David B.
Falk College of Sport and Human Dynamics at Syracuse University
Graduate of Wharton School of Business Entrepreneurial Program
Founder & Chairman of Champion Academy Extreme Mentoring, a non-profit
helping high-risk teens overcome barriers to succeed as students and citizens

Mr. Williams has a long history of high performance and transformational impact as a
professional athlete, humanitarian and entrepreneur. Mr. Williams is a graduate of
Syracuse University who went on to play in the National Football League for an
accomplished eight-year career. Most notably, Mr. Williams was an integral part of the
legendary St. Louis Rams' "Greatest show on Turf" offensive unit, breaking numerous
records in route to a Super Bowl victory.

Following his professional football career, Mr. Williams has continued to enjoy success
with his blueprint of discipline, teamwork and gratitude. Whether as a sports analyst
for ESPN, NBC & CBS Sports; an international team building and performance expert;
or as an entrepreneur successfully launching and scaling multiple startups, Mr.
Williams passion and drive have been a catalyst for exponential growth. After hearing
Mr. and Mrs. Lewis’ heartfelt impetus for J2 Medical Supply Inc., Mr. Williams joined his
friends as a founding partner.

PRESIDENT & CO-FOUNDER

https://ccy.com/
https://ccy.com/
http://championacademyroc.org/
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PRIMARY FUNCTION

The Director of Sales is responsible for driving
short and long-term topline growth of his/her
assigned market/sector. As a senior member
of the leadership team, the Director will be
entrusted with providing current, industry-
specific expertise and guidance to Executive
Leadership and our existing network of Sales
Professionals. 

Although Leadership characteristics and
experience will be essential to long-term
success in this role, the initial scope of
responsibility will be focused on business
development. The DOS will be called upon to
quickly and effectively generate substantial
revenue growth.

Upon successful integration into J2MS, the
DOS will have an active role in management of
the sales force and future structure of the
overall sales organization.

JOB
DESCRIPTION DIRECTOR OF SALES

Reports to: Executive Leadership

Location: Remote

Industries Served: Healthcare

(Acute/Non-Acute)

www.ccy.com

https://ccy.com/
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Leverage deep industry networks to capture
additional market share and further solidify
existing relationships

Establish new and build upon existing
relationships with Integrated Delivery Network
(IDN), Group Purchasing Organization (GPO),
and Large Health System decision makers

Develop accurate sales forecasts and
collaborate with executive leadership to
establish budgets and internal success metrics

Build upon existing sales platform to meet
current demand and scale for future growth

Establish strong partnerships with internal
stakeholders to ensure best in class delivery 

Prospect, engage, and convert new clients to
secure advance order commitments

Identify process improvement opportunities
and resolve inefficiences with corrective action

Develop strategic direction and structure for
future sales organization

ESSENTIAL DUTIES &
RESPONSIBILITIES

https://ccy.com/
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IDEAL CANDIDATE
PROFILE

Well-Connected, with an Extensive, Established

Network of Healthcare Industry Relationships 

Strategic Thinker &

Creative Problem Solver

5+ years demonstrated sales and
business development experience
within the Medical Supply/Medical
Device sector

Thrives, motivates others, and
builds meaningful relationships in
today's remote/virtual business
environment

Exudes the focus, organizational
and project management skills, and
drive to deliver results in a flexible,
remote work arrangement 

BA or Advanced Degree in Business
or Related field is preferred but not
required

www.ccy.com

Excellent verbal & written

communications skills

A Passion for Winning!

Customer-Centric

Mentality

https://ccy.com/
https://ccy.com/


INTERESTED IN THIS
OPPORTUNITY?

Tim Coykendall
Executive Recruiter & Client Partner

tcoykendall@ccy.com
585-410-5032
Rochester, NY

Let's schedule a call.

C O N T A C T
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